BUILDING AN IMPORT EXPORT BUSINESS

BUILDING AN IMPORT EXPORT BUSINESS REQUIRES A STRATEGIC APPROACH THAT COMBINES KNOWLEDGE OF INTERNATIONAL
MARKETS, COMPLIANCE WITH REGULATIONS, AND EFFECTIVE OPERATIONAL MANAGEMENT. THIS ARTICLE PROVIDES A
COMPREHENSIVE GUIDE ON HOW TO ESTABLISH A SUCCESSFUL IMPORT-EXPORT ENTERPRISE, COVERING ESSENTIAL STEPS SUCH AS
MARKET RESEARCH, LEGAL CONSIDERATIONS, SOURCING AND LOGISTICS, AND MARKETING STRATEGIES. ENTREPRENEURS SEEKING
TO TAP INTO GLOBAL TRADE OPPORTUNITIES WILL FIND VALUABLE INSIGHTS ON NAVIGATING CUSTOMS, MANAGING FINANCIAL
ASPECTS, AND BUILDING STRONG SUPPLIER AND CUSTOMER RELATIONSHIPS. UNDERSTANDING THE COMPLEXITIES OF CROSS-
BORDER TRANSACTIONS AND TRADE DOCUMENTATION IS CRUCIAL FOR MINIMIZING RISKS AND MAXIMIZING PROFITABILITY. THE
FOLLOWING SECTIONS OUTLINE THE KEY COMPONENTS INVOLVED IN BUILDING AN IMPORT EXPORT BUSINESS, OFFERING A
ROADMAP FROM INITIAL PLANNING TO EXECUTION AND GROW TH.
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UNDERSTANDING THE IMPORT EXPORT BUSINESS L ANDSCAPE

BUILDING AN IMPORT EXPORT BUSINESS BEGINS WITH A THOROUGH UNDERSTANDING OF THE INTERNATIONAL TRADE ENVIRONMENT.
THIS INVOLVES RECOGNIZING GLOBAL MARKET TRENDS, TRADE AGREEMENTS, AND THE DEMAND FOR VARIOUS PRODUCTS ACROSS
REGIONS. THE IMPORT-EXPORT INDUSTRY IS DYNAMIC, INFLUENCED BY ECONOMIC POLICIES, CURRENCY FLUCTUATIONS, AND
GEOPOLITICAL FACTORS. FAMILIARITY WITH EXPORT-IMPORT TERMINOLOGY, TRADE MECHANISMS, AND INTERNATIONAL PAYMENT
METHODS IS ESSENTIAL FOR SMOOTH OPERATIONS. ADDITIONALLY/ UNDERSTANDING THE COMPETITIVE LANDSCAPE HELPS
IDENTIFY OPPORTUNITIES AND CHALLENGES IN DIFFERENT MARKETS.

GLoBAL TrADE DYNAMICS

THE GLOBAL TRADE LANDSCAPE IS SHAPED BY FACTORS SUCH AS FREE TRADE AGREEMENTS, TARIFFS, AND NON-TARIFF BARRIERS.
IMPORTERS AND EXPORTERS MUST STAY INFORMED ABOUT CHANGES IN TRADE POLICIES THAT COULD AFFECT MARKET ACCESS
AND COSTS. AWARENESS OF EMERGING MARKETS AND SHIFTING CONSUMER PREFERENCES HELPS BUSINESSES ADAPT THEIR
STRATEGIES AND PRODUCT OFFERINGS EFFECTIVELY.

Key PLAYERS AND STAKEHOLDERS

SUCCESSFUL IMPORT EXPORT BUSINESSES ENGAGE WITH A VARIETY OF STAKEHOLDERS, INCLUDING CUSTOMS AUTHORITIES,
FREIGHT FORW ARDERS, SUPPLIERS, BUYERS, AND FINANCIAL INSTITUTIONS. BUILDING STRONG PARTNERSHIPS WITH RELIABLE
AGENTS AND UNDERSTANDING THE ROLES OF EACH PARTICIPANT IN THE SUPPLY CHAIN ENHANCES OPERATIONAL EFFICIENCY AND
COMPLIANCE.



LEGAL AND REGULATORY REQUIREMENTS

COMPLIANCE WITH LEGAL AND REGULATORY FRAMEWORKS IS CRITICAL WHEN BUILDING AN IMPORT EXPORT BUSINESS. DIFFERENT
COUNTRIES ENFORCE DISTINCT IMPORT AND EXPORT CONTROLS, LICENSING REQUIREMENTS, AND SAFETY STANDARDS. FAILURE TO
ADHERE TO THESE REGULATIONS CAN RESULT IN FINES, SHIPMENT DELAYS, OR LEGAL ACTION. THOROUGH KNOWLEDGE OF
DOCUMENTATION, TARIFFS, AND CUSTOMS PROCEDURES IS NECESSARY TO ENSURE LAWFUL TRADE PRACTICES.

LICENSES AND PERMITS

OBTAINING THE APPROPRIATE IMPORT AND EXPORT LICENSES IS A FUNDAMENTAL STEP. DEPENDING ON THE PRODUCT CATEGORY
AND DESTINATION, BUSINESSES MAY NEED SPECIAL PERMITS SUCH AS EXPORT DECLARATIONS, IMPORT LICENSES, OR CERTIFICATES
OF ORIGIN. THESE DOCUMENTS VALIDATE THE LEGALITY OF THE GOODS BEING TRADED.

CusTtoMs CoMPLIANCE

CUSTOMS CLEARANCE INVOLVES SUBMITTING DETAILED SHIPMENT DOCUMENTATION AND PAYING APPLICABLE DUTIES AND TAXES.
ACCURATE CLASSIFICATION OF GOODS UNDER THE HARMONIZED SYSTEM (HS) CODES AND VALUATION OF SHIPMENTS
DETERMINES THE CORRECT TARIFF RATES. PARTNERING WITH EXPERIENCED CUSTOMS BROKERS CAN STREAMLINE THIS PROCESS AND
REDUCE THE RISK OF COMPLIANCE ISSUES.

MARKET RESEARCH AND PRODUCT SELECTION

EFFECTIVE MARKET RESEARCH UNDERPINS THE SUCCESS OF BUILDING AN IMPORT EXPORT BUSINESS BY IDENTIFYING PROFITABLE
PRODUCTS AND TARGET MARKETS. ANALYZING CONSUMER DEMAND, COMPETITION, PRICING, AND CULTURAL PREFERENCES HELPS
SELECT PRODUCTS THAT MEET MARKET NEEDS AND ALIGN WITH BUSINESS CAPABILITIES. DATA-DRIVEN DECISIONS REDUCE RISKS
AND OPTIMIZE RESOURCE ALLOCATION.

IDENTIFYING T ARGET MARKETS

EVALUATING COUNTRIES WITH FAVORABLE TRADE CONDITIONS AND DEMAND FOR SPECIFIC GOODS IS CRUCIAL. FACTORS SUCH
AS MARKET SIZE, ECONOMIC STABILITY, IMPORT REGULATIONS, AND LOGISTICAL ACCESSIBILITY INFLUENCE MARKET SELECTION.
UTILIZING TRADE STATISTICS AND INDUSTRY REPORTS SUPPORTS INFORMED MARKET TARGETING.

PRroDUCT VIABILITY ANALYSIS

PRODUCTS CHOSEN FOR IMPORT OR EXPORT MUST COMPLY WITH QUALITY STANDARDS AND HAVE CLEAR COMPETITIVE
ADVANTAGES. ASSESSING PRODUCT LIFECYCLE, PROFITABILITY, AND POTENTIAL BARRIERS SUCH AS TARIFFS OR RESTRICTIONS
ENSURES SUSTAINABLE OPERATIONS. TESTING SAMPLES AND OBTAINING CERTIFICATIONS MAY BE NECESSARY BEFORE LARGE-
SCALE TRANSACTIONS.

SOURCING SUPPLIERS AND MANUFACTURERS

RELIABLE SOURCING IS A CORNERSTONE OF BUILDING AN IMPORT EXPORT BUSINESS. ESTABLISHING CONNECTIONS WITH
TRUSTWORTHY SUPPLIERS OR MANUFACTURERS GUARANTEES CONSISTENT PRODUCT QUALITY AND TIMELY DELIVERY. DUE
DILIGENCE AND NEGOTIATION SKILLS ARE ESSENTIAL FOR FORMING BENEFICIAL AGREEMENTS THAT PROTECT BUSINESS INTERESTS.



EVALUATING POTENTIAL SUPPLIERS

SELECTING SUPPLIERS INVOLVES VERIFYING CREDENTIALS, PRODUCTION CAPACITY, AND COMPLIANCE WITH STANDARDS.
REQUESTING REFERENCES AND CONDUCTING FACTORY AUDITS HELP ASSESS RELIABILITY. TRANSPARENT COMMUNICATION LAYS
THE GROUNDWORK FOR LONG-TERM PARTNERSHIPS.

NEGOTIATING TERMS AND CONTRACTS

CLEAR CONTRACTS SPECIFYING PAYMENT TERMS, DELIVERY SCHEDULES, QUALITY REQUIREMENTS, AND DISPUTE RESOLUTION
MECHANISMS REDUCE MISUNDERSTANDINGS. NEGOTIATION SHOULD AIM FOR MUTUALLY ADVANTAGEOUS TERMS THAT SUPPORT
COMPETITIVE PRICING AND FLEXIBLE ARRANGEMENTS.

LoaiIsTics AND SuppPLY CHAIN MANAGEMENT

EFFICIENT LOGISTICS AND SUPPLY CHAIN MANAGEMENT ARE VITAL WHEN BUILDING AN IMPORT EXPORT BUSINESS, AS THEY
IMPACT COSTS, DELIVERY TIMES, AND CUSTOMER SATISFACTION. COORDINATING TRANSPORTATION, W AREHOUSING, AND
INVENTORY MANAGEMENT REQUIRES STRATEGIC PLANNING AND TECHNOLOGY INTEGRATION.

TRANSPORTATION OPTIONS

CHOOSING THE APPROPRIATE MODE OF TRANSPORT—SEA, AIR, ROAD, OR RAIL—DEPENDS ON FACTORS SUCH AS COST, SPEED,
AND PRODUCT NATURE. EACH METHOD HAS UNIQUE ADVANTAGES AND CHALLENGES AFFECTING OVERALL SUPPLY CHAIN
EFFICIENCY.

INVENTORY AND \W/ AREHOUSING

MANAGING INVENTORY LEVELS AND STORAGE FACILITIES ENSURES PRODUCT AVAILABILITY WHILE MINIMIZING HOLDING COSTS.
UTILIZING WAREHOUSING SOLUTIONS NEAR PORTS OR DISTRIBUTION CENTERS CAN OPTIMIZE ORDER FULFILLMENT AND REDUCE
LEAD TIMES.

DOCUMENTATION AND TRACKING

ACCURATE DOCUMENTATION SUCH AS BILLS OF LADING, PACKING LISTS, AND INVOICES IS REQUIRED FOR CUSTOMS CLEARANCE
AND SHIPMENT TRACKING. IMPLEMENTING TRACKING TECHNOLOGIES ENHANCES VISIBILITY AND RESPONSIVENESS THROUGHOUT THE
SUPPLY CHAIN.

FINANCIAL MANAGEMENT AND PRICING STRATEGIES

FINANCIAL PLANNING IS INTEGRAL TO BUILDING AN IMPORT EXPORT BUSINESS, ENCOMPASSING BUDGETING, COST CONTROL, AND
PRICING STRATEGIES THAT SUSTAIN PROFITABILITY. UNDERSTANDING CURRENCY EXCHANGE RISKS, PAYMENT METHODS, AND
CREDIT TERMS HELPS MITIGATE FINANCIAL EXPOSURE.

CosT ANALYSIS

COMPREHENSIVE ANALYSIS OF ALL COSTS—INCLUDING PROCUREMENT, SHIPPING, DUTIES, INSURANCE, AND
OVERHEAD—PROVIDES A BASIS FOR SETTING COMPETITIVE PRICES. IDENTIFYING COST-SAVING OPPORTUNITIES IMPROVES MARGIN
MANAGEMENT.



PriCING MODELS

PRICING STRATEGIES SHOULD CONSIDER MARKET DEMAND, COMPETITOR PRICING, AND VALUE PROPOSITION. OPTIONS INCLUDE
COST-PLUS PRICING, MARKET-ORIENTED PRICING, OR DYNAMIC PRICING BASED ON SUPPLY AND DEMAND FLUCTUATIONS.

MANAGING CURRENCY AND PAYMENT RiIsks

INTERNATIONAL TRANSACTIONS OFTEN INVOLVE MULTIPLE CURRENCIES, EXPOSING BUSINESSES TO EXCHANGE RATE VOLATILITY.
UTILIZING HEDGING INSTRUMENTS, CHOOSING SECURE PAYMENT METHODS SUCH AS LETTERS OF CREDIT, AND ESTABLISHING CLEAR
PAYMENT TERMS MITIGATE FINANCIAL RISKS.

MARKETING AND BUILDING CUSTOMER RELATIONSHIPS

SUCCESSFUL MARKETING AND RELATIONSHIP MANAGEMENT ARE ESSENTIAL COMPONENTS OF BUILDING AN IMPORT EXPORT
BUSINESS. ESTABLISHING BRAND PRESENCE, UNDERSTANDING CUSTOMER NEEDS, AND PROVIDING EXCELLENT SERVICE FOSTER
LOYALTY AND REPEAT BUSINESS.

INTERNATIONAL MARKETING STRATEGIES

MARKETING EFFORTS SHOULD BE TAILORED TO EACH TARGET MARKET’S CULTURAL NUANCES AND PURCHASING BEHAVIORS.
UTILIZING TRADE SHOWS, DIGITAL MARKETING, AND LOCAL AGENTS ENHANCES MARKET PENETRATION AND BRAND RECOGNITION.

CUSTOMER SERVICE AND SUPPORT

PROVIDING TIMELY COMMUNICATION, ADDRESSING INQUIRIES, AND RESOLVING ISSUES BUILD TRUST WITH INTERNATIONAL
CLIENTS. OFFERING AFTER-SALES SUPPORT AND ADAPTING TO CUSTOMER FEEDBACK STRENGTHENS BUSINESS REPUTATION.

NETWORKING AND PARTNERSHIPS

BUILDING A NETWORK OF DISTRIBUTORS, AGENTS, AND INDUSTRY ASSOCIATIONS EXPANDS MARKET REACH AND ACCESS TO
RESOURCES. COLLABORATIVE PARTNERSHIPS ENABLE SHARED EXPERTISE AND BUSINESS GROW TH OPPORTUNITIES.

® UNDERSTAND GLOBAL TRADE DYNAMICS AND KEY STAKEHOLDERS

o COMPLY WITH IMPORT-EXPORT LEGAL AND REGULATORY REQUIREMENTS
e CONDUCT THOROUGH MARKET RESEARCH AND SELECT VIABLE PRODUCTS
® SOURCE AND EVALUATE RELIABLE SUPPLIERS AND MANUFACTURERS

* MANAGE LOGISTICS, TRANSPORTATION, AND SUPPLY CHAIN EFFECTIVELY
® |MPLEMENT SOUND FINANCIAL MANAGEMENT AND PRICING STRATEGIES

e DEVELOP TARGETED MARKETING AND STRONG CUSTOMER RELATIONSHIPS



FREQUENTLY AskeD QUESTIONS

\WHAT ARE THE ESSENTIAL STEPS TO START AN IMPORT-EXPORT BUSINESS?

THE ESSENTIAL STEPS INCLUDE CONDUCTING MARKET RESEARCH, CREATING A BUSINESS PLAN, REGISTERING YOUR BUSINESS,
OBTAINING NECESSARY LICENSES AND PERMITS, FINDING RELIABLE SUPPLIERS AND BUYERS, UNDERSTANDING CUSTOMS
REGULATIONS, AND SETTING UP LOGISTICS AND PAYMENT METHODS.

How CAN | FIND RELIABLE SUPPLIERS AND BUYERS FOR MY IMPORT-EXPORT BUSINESS?

Y OU CAN FIND RELIABLE SUPPLIERS AND BUYERS THROUGH ONLINE MARKETPLACES LIKE ALIBABA AND GLOBAL SOURCES,
ATTENDING TRADE SHOWS, NETWORKING WITHIN INDUSTRY ASSOCIATIONS, USING GOVERNMENT EXPORT PROMOTION AGENCIES,
AND VERIFYING THEIR CREDENTIALS AND REVIEWS BEFORE FINALIZING ANY DEALS.

\WHAT ARE THE COMMON CHALLENGES FACED IN THE IMPORT-EXPORT BUSINESS AND
HOW TO OVERCOME THEM?

COMMON CHALLENGES INCLUDE NAVIGATING COMPLEX CUSTOMS REGULATIONS, CURRENCY FLUCTUATIONS, SHIPPING DELAYS,
AND CULTURAL DIFFERENCES. OVERCOMING THESE REQUIRES THOROUGH RESEARCH, WORKING WITH EXPERIENCED CUSTOMS
BROKERS, USING HEDGING STRATEGIES FOR CURRENCY RISK, CHOOSING RELIABLE LOGISTICS PARTNERS, AND LEARNING ABOUT THE
CULTURAL NORMS OF YOUR TRADING PARTNERS.

\WHAT LICENSES AND PERMITS ARE REQUIRED TO START AN IMPORT-EXPORT BUSINESS?

THE LICENSES AND PERMITS VARY BY COUNTRY BUT GENERALLY INCLUDE A BUSINESS REGISTRATION, IMPORT-EXPORT LICENSE OR
CODE (SUCH AS AN IMPORTER EXPORTER CODE IN |NDIA>, TAX IDENTIFICATION NUMBER, AND ANY PRODUCT~SPECIFIC
CERTIFICATIONS. |T'S IMPORTANT TO CHECK LOCAL GOVERNMENT REQUIREMENTS TO ENSURE COMPLIANCE.

HoWw IMPORTANT IS UNDERSTANDING INTERNATIONAL TRADE REGULATIONS IN BUILDING A
SUCCESSFUL IMPORT-EXPORT BUSINESS?

(UNDERSTANDING INTERNATIONAL TRADE REGULATIONS IS CRUCIAL AS IT HELPS AVOID LEGAL ISSUES, CUSTOMS DELAYS, AND
FINES. |T ENSURES COMPLIANCE WITH TARIFFS, QUOTAS, AND TRADE AGREEMENTS, FACILITATING SMOOTH CROSS-BORDER
TRANSACTIONS AND BUILDING TRUST WITH PARTNERS.

\Y/HAT ROLE DOES TECHNOLOGY PLAY IN MANAGING AN IMPORT-EXPORT BUSINESS
EFFICIENTLY?

TECHNOLOGY STREAMLINES OPERATIONS BY ENABLING BETTER COMMUNICATION, AUTOMATING DOCUMENTATION, TRACKING
SHIPMENTS IN REAL-TIME, MANAGING INVENTORY, AND FACILITATING ONLINE PAYMENTS. UTILIZING SOFTWARE FOR SUPPLY CHAIN
MANAGEMENT AND CUSTOMER RELATIONSHIP MANAGEMENT CAN SIGNIFICANTLY IMPROVE EFFICIENCY AND REDUCE ERRORS.

ADDITIONAL RESOURCES

1. IMPoRT/ExPORT: How To TAkE Your BUSINESS ACROSS BORDERS

THIS BOOK OFFERS A COMPREHENSIVE GUIDE TO STARTING AND GROWING AN IMPORT-EXPORT BUSINESS. |T COVERS ESSENTIAL
TOPICS SUCH AS MARKET RESEARCH, SOURCING PRODUCTS, NEGOTIATING WITH SUPPLIERS, AND UNDERSTANDING INTERNATIONAL
SHIPPING LOGISTICS. THE AUTHOR ALSO PROVIDES PRACTICAL TIPS ON HANDLING CUSTOMS REGULATIONS AND MITIGATING
RISKS IN GLOBAL TRADE.

2. THE CoMPLETE GUIDE TO IMPORTING AND EXPORTING
DESIGNED FOR BOTH BEGINNERS AND EXPERIENCED ENTREPRENEURS, THIS BOOK BREAKS DOWN THE COMPLEXITIES OF



INTERNATIONAL TRADE INTO MANAGEABLE STEPS. READERS LEARN ABOUT DOCUMENTATION, COMPLIANCE, TARIFFS, AND TRADE
LAWS IN VARIOUS COUNTRIES. CASE STUDIES AND EXPERT INSIGHTS HELP ILLUSTRATE SUCCESSFUL STRATEGIES FOR BUILDING A
PROFITABLE IMPORT-EXPORT BUSINESS.

3. GLoBAL TRADE MADE SiMPLE: A PRACTICAL GUIDE TO IMPORT AND EXPORT

THIS APPROACHABLE GUIDE FOCUSES ON SIMPLIFYING THE GLOBAL TRADE PROCESS. |T EXPLAINS HOW TO IDENTIFY LUCRATIVE
PRODUCTS, FIND TRUSTWORTHY SUPPLIERS, AND EFFECTIVELY MARKET GOODS OVERSEAS. THE BOOK ALSO DISCUSSES MODERN
TOOLS AND TECHNOLOGIES THAT STREAMLINE INTERNATIONAL TRANSACTIONS AND ENHANCE COMMUNICATION.

4. STARTING AN IMPORT EXPORT BUSINESS: A STEP-BY-STEP GUIDE

PERFECT FOR ASPIRING ENTREPRENEURS, THIS BOOK OUTLINES A CLEAR PATH TO LAUNCHING AN IMPORT-EXPORT COMPANY. |T
INCLUDES ADVICE ON BUSINESS PLANNING, FINANCING OPTIONS, AND LEGAL REQUIREMENTS ACROSS DIFFERENT REGIONS. READERS
GAIN INSIGHTS INTO BUILDING RELATIONSHIPS WITH CUSTOMS BROKERS, FREIGHT FORWARDERS, AND OTHER KEY PARTNERS.

5. MASTERING INTERNA TIONAL TRADE: STRATEGIES FOR IMPORTERS AND EXPORTERS

THIS BOOK DELVES INTO ADVANCED STRATEGIES FOR SCALING AN IMPORT-EXPORT BUSINESS. T OPICS INCLUDE RISK
MANAGEMENT, NEGOTIATING INTERNATIONAL CONTRACTS, AND OPTIMIZING SUPPLY CHAINS. |T ALSO COVERS EMERGING TRENDS IN
GLOBAL TRADE, SUCH AS E-COMMERCE AND SUSTAINABILITY PRACTICES.

6. THE IMPORT ExPORT BUSINESS STARTER KIT

A HANDS-ON RESOURCE PACKED WITH TEMPLATES, CHECKLISTS, AND WORKSHEETS, THIS BOOK IS IDEAL FOR THOSE WHO WANT
A PRACTICAL APPROACH. |T GUIDES READERS THROUGH SETTING UP OPERATIONS, MANAGING FINANCES, AND COMPLYING W/ITH
EXPORT CONTROLS. THE STARTER KIT FORMAT HELPS ENTREPRENEURS STAY ORGANIZED AND FOCUSED ON GROWTH.

7. INTERNATIONAL LOGISTICS: THE IMPORT-EXPORT PERSPECTIVE

FOCUSING ON THE LOGISTICS SIDE OF GLOBAL TRADE, THIS BOOK EXPLAINS HOW TO MANAGE TRANSPORTATION, W AREHOUSING
AND DISTRIBUTION EFFICIENTLY. |T HIGHLIGHTS BEST PRACTICES FOR DEALING WITH CUSTOMS CLEARANCE AND MITIGATING
DELAYS. THIS RESOURCE IS PARTICULARLY USEFUL FOR ANYONE LOOKING TO OPTIMIZE THE SUPPLY CHAIN IN THEIR IMPORT-
EXPORT BUSINESS.

/

8. EXPORTING FOR BEGINNERS: SIMPLE STEPS TO START YOUR GLOBAL BUSINESS

T AILORED FOR NEWCOMERS, THIS BOOK DEMYSTIFIES THE EXPORT PROCESS WITH STRAIGHTFORWARD EXPLANATIONS AND REAL-
WORLD EXAMPLES. |T COVERS EVERY THING FROM IDENTIFYING TARGET MARKETS TO NAVIGATING EXPORT DOCUMENTATION. THE
APPROACHABLE TONE ENCOURAGES READERS TO TAKE CONFIDENT STEPS TOWARD INTERNATIONAL SALES.

9. IMPORT ExPORT BUSINESS: How To Make MoNEy ONLINE WiITH GLOBAL TRADE

THIS BOOK EXPLORES THE INTERSECTION OF E-COMMERCE AND INTERNATIONAL TRADE, SHOWING READERS HOW TO LEVERAGE
ONLINE PLATFORMS FOR IMPORT-EXPORT SUCCESS. |T DISCUSSES DIGITAL MARKETING, ONLINE PAYMENT SOLUTIONS, AND
CROSS-BORDER FULFILLMENT STRATEGIES. ENTREPRENEURS LEARN HOW TO BUILD A SCALABLE IMPORT-EXPORT BUSINESS IN THE
DIGITAL AGE.
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